THE NEW SCHOOL

MEDIA SALES AND SALES MANAGEMENT
SALES PRESENTATION ASSIGNMENT
1. Teams are to create a sales presentation for ESPN Online for the customer Verizon.
2. For the presentation, use the guidelines described in the Checklist For Killer Presentations in the Papers by CW section of Charles Warner’s website.
3. Teams are not required to attempt to create a story-oriented presentation as put forth in Nancy Duarte’s book, HBR Guide to Persuasive Presentations. However, if a team does attempt such a presentation, while integrating the information, slides and sections recommended in the Checklist For Killer Presentations, I will give that presentation an A.

4. The four teams will be given 30 minutes to present their sales presentations on Weeks 14 and 15 (the last two class meetings).

5. If teams have any questions about organizing their work for their presentations, structuring their presentations, integrating the presentation styles, or anything regarding their presentations or teams, do not hesitate to contact Charles Warner via email or by phone.
